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	Dec. 31
	Jan. 1
	Jan. 2
	Jan. 3
	Jan. 4
	Jan. 5
	Jan. 6

	“I ________________ will _________________________________ by ____________.”



	Jan. 7
	Jan. 8
	Jan. 9
	Jan. 10
	Jan. 11
	Jan. 12
	Jan. 13

	“Mr. Bob, Have you received your ID cards? This isn’t a requirement, but I like to stress the importance of making a wellness appointment with your doctor as soon as possible. So, please schedule an appointment and let me know if you need help or if you have any trouble with coverage.” 



	Jan. 14
	Jan. 15
	Jan. 16
	Jan. 17
	Jan. 18
	Jan. 19
	Jan. 20

	“Mr. Bob, I just want to remind you of the $100 gift card you could receive if you make and go to a wellness appointment with your doctor. You also have _______ benefits.”



	Jan. 21
	Jan.22
	Jan. 23
	Jan. 24
	Jan. 25
	Jan. 26
	Jan. 27

	“Mr. Bob, I know it’s only been a few weeks since we last spoke, but I like to just make a friendly reminder of the rewards you get for making a wellness appointment. This is because I want my clients to test their coverage as well.” 



	Jan. 28
	Jan. 29
	Jan. 30
	Jan. 31
	Feb. 1
	Feb. 2
	Feb. 3

	“Mr. Bob, I haven’t heard back from you. Did you have any troubles making that wellness appointment?”



	Feb. 4
	Feb. 5
	Feb. 6
	Feb. 7
	Feb. 8
	Feb. 9
	Feb. 10

	“Mr. Bob, I haven’t heard back from you. Did you have any troubles making that wellness appointment?”



	Feb. 11
	Feb. 12
	Feb. 13
	Feb. 14
	Feb. 15
	Feb. 16
	Feb. 17

	“Mr. Bob, I noticed you had a hard time _________________, I know of a plan with 
_______________benefit.”



	Feb. 18
	Feb. 19
	Feb. 20
	Feb. 21
	Feb. 22
	Feb. 23
	Feb. 24

	“Mr. Bob, I sent out a post card last week showing every product I offer, were there any you want to learn more about?” 



	Feb. 25
	Feb. 26
	Feb. 27
	Feb. 28
	Mar. 1
	Mar. 2
	Mar. 3

	“Mr. Bob, _____________ told me you were turning 65 this year and asked me to reach out and introduce myself. I am ______________ a licensed insurance agent specializing in the senior market. 



	Mar. 4
	Mar. 5
	Mar. 6
	Mar. 7
	Mar. 8
	Mar. 9
	Mar. 10

	“Mr. Bob, I am a local insurance agent right here in ___________. I specialize in the senior market. If you have any questions or just want to learn more about how things work, my time is free, and I am here to help the seniors in my community.”



	Mar. 11
	Mar. 12
	Mar. 13
	Mar. 14
	Mar. 15
	Mar. 16
	Mar. 17

	“Mr. Bob, This call is just an introduction so if you ever do need anything you know where to find me. I have a website, email, phone, social media, and physical address to be found at. I am here to help with Senior Options, DVH, Life, Cancer, HI, etc…



	Mar. 18
	Mar. 19
	Mar. 20
	Mar. 21
	Mar. 22
	Mar. 23
	Mar. 24

	“Mr. Bob, I’d love to earn your trust and be someone you can come to about health insurance and coverage.”



	Mar. 25
	Mar. 26
	Mar. 27
	Mar. 28
	Mar. 29
	Mar. 30
	Mar. 31

	“Mr. Bob, I am looking forward to getting to know you and being able to help you get the exact plan you want or need.”



	Apr. 1
	Apr. 2
	Apr. 3
	Apr. 4
	Apr. 5
	Apr. 6
	Apr. 7

	“Mr. Bob, My name is _____________. Do you already have an insurance agent handling all your coverage needs?”



	Apr. 8
	Apr. 9
	Apr. 10
	Apr. 11
	Apr. 12
	Apr. 13
	Apr. 14

	PICK YOUR WALMART – TO BE DETERMINED



	Apr. 15
	Apr. 16
	Apr. 17
	Apr. 18
	Apr. 19
	Apr. 20
	Apr. 21

	Mr. Bob, this is just a touch base call. I wanted to make sure you weren’t having any troubles with getting or using the benefits you have.”



	Apr. 22
	Apr. 23
	Apr. 24
	Apr. 25
	Apr. 26
	Apr. 27
	Apr. 28

	“Mr. Bob, is there anyone that you know of that could use my time for free?”



	Apr. 29
	Apr. 30
	May 1
	May 2
	May 3
	May 4
	May 5

	“Mr. Bob, it’s your friendly neighborhood insurance agent checking in on how the plan your chose is going.”



	May 6
	May 7
	May 8
	May 9
	May 10
	May 11
	May 12

	“Mr. Bob, I don’t want to take to much of your time, but I do want to make sure that your coverage is going well.”



	May 13
	May 14
	May 15
	May 16
	May 17
	May 18
	May 19

	“Mr. Bob, I know we just saw each other at church but I’d like to make a formal call with you to make sure you are still happy with your coverage.”



	May 20
	May 21
	May 22
	May 23
	May 24
	May 25
	May 26

	“Mr. Bob, I saw on Facebook that you have not been feeling well, I just want to make sure you’re not having any trouble with your coverage.”



	May 27
	May 28
	May 29
	May 30
	May 31
	Jun. 1
	Jun. 2

	“Mr. Bob, I saw that Dr.________ retired and remembered they were your doctor. Have you been able to find another doctor in network?”



	Jun. 3
	Jun. 4
	Jun. 5
	Jun. 6
	Jun. 7
	Jun. 8
	Jun. 9

	“Mr. Bob, I know you already have a plan you like but I’d like to let you know there are carriers that make plans just for seniors turning 70.”



	Jun. 10
	Jun. 11
	Jun. 12
	Jun. 13
	Jun. 14
	Jun. 15
	Jun. 16

	“Mr. Bob, just so you are aware in our county __________ offers a plan for $______ with ________ benefits for people turning 70.”



	Jun. 17
	Jun. 18
	Jun. 19
	Jun. 20
	Jun. 21
	Jun. 22
	Jun. 23

	“Mr. Bob, this isn’t very known, but I’d like you to know and to let other people know there are special carriers that make plan for the generation turning 70 years old.”



	Jun. 24
	Jun. 25
	Jun. 26
	Jun. 27
	Jun. 28
	Jun. 29
	Jun. 30

	“Mr. Bob, even if this is something you are not interested in, I feel the right thing to do is to let you know that there is a turning 70 plan in our area.”




	Jul. 1
	Jul. 2
	Jul. 3
	Jul. 4
	Jul. 5
	Jul. 6
	Jul. 7

	TAKE AHIP



	Jul. 8
	Jul. 9
	Jul. 10
	Jul. 11
	Jul. 12
	Jul. 13
	Jul. 14

	CERTIFY



	Jul. 15
	Jul. 16
	Jul. 17
	Jul. 18
	Jul. 19
	Jul. 20
	Jul. 21

	CERTIFY



	Jul. 22
	Jul. 23
	Jul. 24
	Jul. 25
	Jul. 26
	Jul. 27
	Jul. 28

	CERTIFY



	Jul. 29
	Jul.30
	Jul. 31
	Aug. 1
	Aug. 2
	Aug. 3
	Aug. 4

	CERTIFY



	Aug. 5
	Aug. 6
	Aug. 7
	Aug. 8
	Aug. 9
	Aug. 10
	Aug. 11

	PLAN



	Aug. 12
	Aug. 13
	Aug. 14
	Aug. 15
	Aug. 16
	Aug. 17
	Aug. 18

	“Hi Mr. Bob, I am giving all my existing clients first come first serve appointments for a yearly review. What date would you like between October 15 and Dec. 7?”



	Aug. 19
	Aug. 20
	Aug. 21
	Aug. 22
	Aug. 23
	Aug. 24
	Aug. 25

	“Mr. Bob, the annual enrollment period is coming up and I can’t legally talk about carrier details yet, but I’d love to go ahead and make an appointment with you.”



	Aug. 26
	Aug. 27
	Aug. 28
	Aug. 29
	Aug. 30
	Aug. 31
	Sep. 1

	“Mr. Bob, I know it’s really early, but I would like head start with my existing clients and give them first call on dates during AEP.”



	Sep. 2
	Sep. 3
	Sep. 4
	Sep. 5
	Sep. 6
	Sep. 7
	Sep. 8

	LEARN – SNEAK PEEKS



	Sep. 9
	Sep. 10
	Sep. 11
	Sep. 12
	Sep. 13
	Sep. 14
	Sep. 15

	LEARN - SUPPLIES



	Sep. 16
	Sep. 17
	Sep. 18
	Sep. 19
	Sep. 20
	Sep. 21
	Sep. 22

	LEARN - WEBINARS



	Sep. 23
	Sep. 24
	Sep. 25
	Sep. 26
	Sep. 27
	Sep. 28
	Sep. 29

	LEARN – PRE-AEP MARKETING



	Sep. 30
	Oct. 1
	Oct. 2
	Oct. 3
	Oct. 4
	Oct. 5
	Oct. 6

	PRE-AEP MARKETING



	Oct. 7
	Oct. 8
	Oct. 9
	Oct. 10
	Oct. 11
	Oct. 12
	Oct. 13

	PRE-AEP MARKETING



	Oct. 14
	Oct. 15
	Oct. 16
	Oct. 17
	Oct. 18
	Oct. 19
	Oct. 20

	ROCK AND ROLL



	Oct. 21
	Oct. 22
	Oct. 23
	Oct. 24
	Oct. 25
	Oct. 26
	Oct. 27

	ROCK AND ROLL



	Oct. 28
	Oct. 29
	Oct. 30
	Oct. 31
	Nov. 1
	Nov. 2
	Nov. 3

	ROCK AND ROLL



	Nov. 4
	Nov. 5
	Nov. 6
	Nov. 7
	Nov. 8
	Nov. 9
	Nov. 10

	ROCK AND ROLL



	Nov. 11
	Nov. 12
	Nov. 13
	Nov. 14
	Nov. 15
	Nov. 16
	Nov. 17

	ROCK AND ROLL



	Nov. 18
	Nov. 19
	Nov. 20
	Nov. 21
	Nov. 22
	Nov. 23
	Nov. 24

	ROCK AND ROLL



	Nov. 25
	Nov. 26
	Nov. 27
	Nov. 28
	Nov. 29
	Nov. 30
	Dec. 1

	ROCK AND ROLL



	Dec. 2
	Dec. 3
	Dec. 4
	Dec. 5
	Dec. 6
	Dec. 7
	Dec. 8

	ROCK AND ROLL



	Dec. 9
	Dec. 10
	Dec. 11
	Dec. 12
	Dec. 13
	Dec. 14
	Dec. 15

	“Mr. Bob I just want to give you a quick update, I checked with the carrier and your application was approved.”



	Dec. 16
	Dec. 17
	Dec. 18
	Dec. 19
	Dec. 20
	Dec. 21
	Dec. 22

	“Mr. Bob I just want to give you a quick update, I checked with the carrier and your application was approved.”



	Dec. 23
	Dec. 24
	Dec. 25
	Dec. 26
	Dec. 27
	Dec. 28
	Dec. 29

	“Mr. Bob I just want to give you a quick update, I checked with the carrier and your application was approved. If you haven’t received your ID cards yet you should be.”
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